- 1 »
LE RFTre. - . W.AmeriCredit. com
- ¥ —— S —




Discover the
financial rewards
associated

with selling
pepnsSESSiDl‘lS-
By Don Sadler
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HE CHALLENGES faccd

I‘\ At \I‘-'I

e manufactus
ers and dealers in the current
e Beenn well descumenred, Whar

hase't been as well pullicized,

opparounities many dealerships are uncovering

, bovwvever, are the

wvia pre-owned vehicles in che miadse of the nesy
vehick: sales slump.

Dan Assel
Remarketing for AmerfCredir, says there has

Heinrich, wvice  president,
been a neviceable increase in wsed car por
chases ar avcricns recently. YIn facr, dealers are
huying mire vehicles ar auctions ar the present
time, 50 there has been a stronger inclination
o sell mere vsed cars,” he nores,

Warhew Underwond, a huyer in Brigheon,
Mich., says he porchases many program amd
offlease vehicles, bur as hases dev opy hes
taking a closer loek ar sepes. “There ot a
Iot comning in rrade — rhar's just the way the
marker is right now," be says.

The challenging econmmy has placed a
renewed emphasis on used  vehicles, says
Michael Frank, a buyer for One Way Ao
Sales in Hammond, Ind. *1 vsed m rule the
repo lame with very lirele comperition, bor with
new car sales slewing dosm, many dealers are
gravitating toward amything they can ger their
hands om thiat will make thaem money,” b says,
A new car dealer that wouldn't have Inoked ar
a lare-mode] vehicle a couple of years age might
e a lirele moore interested now. For example, a
2004 car with 80,000 miles thar still has book,
hue char you can huy hebind ook, could be a
real prasibility for such a dealer”

Overcaming Apprehension

N
Some dealers thar are new on the vsed side of
the: vehicle aisle — and even some who have
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sold used wehicles for years — can be a licde
apprehensive when purchasing inventory ar
awctinn, though, This can be especially troe
whasny ]'illﬂ‘]la.iiﬂg l.‘\l'.‘pl‘ﬁﬁt-.iﬂu.‘l vehicles.

Bur nowadavs, rhese fears are moarly
unfounded, Frank says. “I honestly don't see
any additional risk in buying reprs (as com-
pared o consignment and offlease vehicles)
at avction,” he saye. "To think theyre riskier

that they may have cigarette burne in the
||p.|11‘||.i.n'| v — i ridiculons.

hlapy dealerships are relying more on pur-
chasing repnssessed vehicles ar aucrions o
huild their used car inventory, Heinrich says.
“Repossessed  wehicles offered ar auctions
make it easier for dealerships to expand their
wsed car inventory by providing a better mix
of makes, models, prices and condirions,” he
says. “They can search rhe auction inven-
tory before the sale — including vehicles
that will appear in the repo lane — and
compare this to their inventory, current
market demand and developing trends 1o

know that each car is judged by the same stan-
dards every time, This allvws dealers o make
educated and hopefully profitable decisions for

their ||9;‘|]L:I$L11|_’t=

AmeriCredir's Advanrage program is a deal-
er-focused  remarkering program thar offers
high-qualicy sehicles through sne of three dif
ferene product lires:

* Assured. These wehicles have heen
illi[\u'Tu] and are cerrified showrmam qll:!]lr\.
Thesy are in excellent condirion inside and our,
with 1o rears, hurn holes, stains, denrs, dings,
serarches or chips. Thisy have received an exera
reconditioning step, have no frame or unibody

da.m:l;u:. wave clean tithes and actual miles, and
come with a Tf-.Lu' Suaraniee.
* Choice.

inspecred and are cermified frontline-ready.

These vehicles have been

Thaey are salid vsed vehichs with mimimal
waear and tear and are in above-average condi-
taon inside and o, Choice vehicles also have
nev frame o unibody damage, clean ritles and

actual miles, and come with a Tday goarantee,

“There are lots of different repo makes
and models dealers can choose from to
fill their lots with a wider variety of used
vehicles. The word ‘repo’ is just another
category of car at auction now.”

help them plan their purchasing strategies”

O oo the bigoest benefits in buying repre,
aceording m Frank, is che variery of rypes of
welicles ir affreds him. "There are los of differ-
ent repn makes and models dealers can chonse
from i fill their Iots with a wider variety of
used vehicles, The word 'repe’ is just another
category of car at anction now”™

Protection for Dealers

Ferhaps the kiggest facror in whar many deal-
ers perceive as a reduced risk of huying repos
ar ancrion mday is the proliferation of remar
keting programs that offer a higher degree of
protection to dealers. “Remarketing programs
prowide ntegrity and consistency w the aue
ricwy Buging process,” Heinrich says. “Thealers

#* B0+, These wehicles have heen inspecred
and are certibied as qualifying highermileage,
They have been tesedriven and are mechani-
cally sound. They also have clean riths and
acrial miles hur may have minee body or frame
damage. All 80+ vehickes come with a 24-hour
Yoreen light” guarantee,

“AmeriCredit Remarketing  and  the
AmeriCredie Advantage program offer some-
thing for all dealerships, fran franchised

independens,” He

ich says. "Boving within

these product lines increases dealer margins

since less recondidening and shosoonm prepa-
ration s required. Furthermore, dealers may
chonse b purchase within particular preduct
lines 1 onder o align theie wweniry with

their target audience!
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Creating Confidence
Frank,

moe huyers, sing the praises of the

Underwood  and who are both

dir Advanrage peogram. *These cars

savs Undersnnd, whin boys for 26 dealerships,
“IF yowr buy a vehicle thar’s e eovered under
Advanrage, vou don't knew whar you're per-
ring. Advanrage just makes y job egier”

COne Way Aurn Sales has had a “fabuls™

expericnce with  AmeriCredic Advanrage,

“Repossessed vehicles offered
at auctions make it easier for
dealerships to expand their
used car inventory by providing
a better mix of makes, models,
prices and conditions.”

Frank =ays, adding char he’s especially fond
of the 80+ vehicles, “It gives you peace o
'|'|'|||1|| ma ]Iig]l’l“ll(':ll\_'l! '\\I.'hll.‘ll-' yimi “'\I‘LJI'J (15418

Tave i boskesd ar efore. When vou see rhe

AmeriCredic sticker, you know you can by
with conbdenee”

In addition o offering the three differcne
certifications, Heinrich savs, AmerCredit goes
the extra mike by having victually all (98 per

cent) of irs auerions manmed by ame of eighr

rraveling representatives. These representa-
tives walk all ArwseriCredic wehicls the day
hefore thee avetion, making sure thiy've been
recomditioned and detailed, and are ready for
the zake,

“We strive for conlidence and congistency
O o
vide global srandands for excellence, s

with our pivaram,” Heiprich s

v there

is consistent qualicy ar each avetion where

AmeritCredic vehicles are purchased.
This comsistency, be adids, applics 0 vehiches
|

omesite ar auction, “Throgh AmeriCredics

boughe onlive as well as those purchase

."'.n]\:nlr.':,l_g' prograrm, we achieve consismency

rizrandless of the plwsical lncation or purchase

vene — whether in the lanes ar via rhe
Tntermet. We want franchised and independent
dealers to trust rhar the reconditioning and
remarketing standards are wWentical, and ehar
quality coneeel is constant regardless of where
they purchased the vehicle”

Prior ro aucrioms, dealers can log onmo
hrepe ffavefions.americrediceom  and  access
AmeriCredics avctinn inventory by VI nume-
ber, make, model, year and mileage, as well as
search by state, avetion and sale dare, Then
they can click the cormesponding auction link
fra vehicles ar Manheiin, ADESA and Sersier
aucrions oo go directly mo the aucrion Wels sines,
where they can view condition repores, phoros
and additional AmeeriCredit inventory,

“Consistency of AmenCredit standards
and wehicle quality are important factors”
Heinrich savs. “Thealers musr have the conhi-

dence thar they can huy an AmeriCredin car

fromn us sigh-unseen and know exacely what

they're going oo ger” #

Don Sadler is a freslance writer and adi-
tor based in Atlanta. He has written on all
aspects of business and management since
he began his journalism career in 1885,
including access contral and security.
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